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Photo courtesy of Myriam Liberman

MYRIAM LIBERMAN discovered a skin treatment in Folsom and started her own business based on the

product.

Folsom innovator encourages women:
don’t be afraid, care for yourself

By Susan Laird
Folsom Life writer

en one meets businesswoman
Myriam Liberman, the imme-
diate impression is the positive

energy of this dynamic and innovative
woman who has built a business from
“absolute zero” to a growing concern
that is providing a living to other
women seeking to start their own busi-
nesses locally, nationally and even inter-
nationally.

“l am a firm believer that once a
month, every woman should do some-
thing for herself, to take care of herself,”
says Myriam Liberman, owner of The
Tiger’s Eye (TTE). “Because nobody else
will.”

In fact, it was this belief that every
woman should do something positive for
her health and mental well-being that

started her on her entrepreneurial jour-
ney in 1990.

“My husband, Leo, gave me a spa
treatment at the Radisson Hotel, which
is now the Lake Natoma Inn,” she said.
“There was a Native American woman
there who was the spa aesthetician. She
was a skin specialist to the stars in
Hollywood. The stars became her clients
because she had an incredible skin treat-
ment that used ingredients applied by
the Native Americans for centuries.
Because she had family in Roseville, she
would come and work in Folsom while
visiting them. I was very fortunate that
the day I came for my facial, she was in
town.”

Liberman was immediately impressed
by the gentleness and effectiveness of

See MYRIAM, page 23

#1 Top Producers in El Dorado Hills
Lyon Office for 2005! 2

Estate has been a part of my life since the time
was a little girl. My father owned and operated
is own Real Estate office in San Mateo,

California for over 30 years. | truly enjoyed watching my

father and mother working hard and being successful

entrepreneurs. Observing this work ethic has driven

me to succeed. The real rewards come as a result of

my clients reaching their goals of selling their prop-

erty at top market value and or buying the home of

their dreams. My gratification as a Realtor is

reached when my clients express their happiness

with our service and commitment to their needs. i

Consistently in the top 10%, Lynn Putman and
her husband and partner Seve, placed #1 Top
Producer in the El Dorado Hills Office for the
second year in a row
and #21 out of over
900 agents working
for Lyon Real Estate
in 2005. | attribute
My success to a business "
philosophy | hold dear. My "
clients become my friends and | b
work hard to make them happy.

Our motto is "2 Working 4 You." What
we bring to our business is twice the service and
expertise than any other single agent can provide.

Along with being a top Realtor, Lynn is also the
founder and member of the new EDH Foothills
Chapter of Le Tip in El Dorado Hills, Sheisalso
the proud mother of two beautiful girls, Kaitlyn
who is 17 and attends Oak Ridge High School
and Brittney who is 13 and attends Marina
\illage School.
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Wk invite anyone who may be considering
buying or selling a home to give us a call or
visit our web site at:

www.2wor King4you.com

(916) 802-5482 Lynn Steve &
(916) 947-8036 Steve Lynn

Putman
(916) 939-5333 fax Realrors: Top 10%,

(916) 939-2533 voicemail Sr Executive Associates
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www.Golyon.com
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the Native American skin treatment.

“I have sensitive skin, and [ used to need three days to recover from a facial,” she
said. “But after her treatment, my skin was glowing, healthy and didn’t hurt at all.”

Impressed and wanting to share this wonderful discovery with other women,
Liberman went to work, obtaining her license as a certified aesthetician. The
Native American aesthetician, now a close friend, generously taught her in the
authentic techniques and natural ingredients known to her people.

The Native American technique that Liberman specializes in is a natural exfolia-
tion process that involves using a natural, sulphur-free clay which comes from a
Native American tribe. The clay treatment is painless and relaxing as a fine tex-
tured mixture of clay and water is applied to the face with a delicate hand to gently
loosen and remove dead skin cells.

“I started with nothing,” she said. “I had zero clients. I had to build everything up
from zero. As | developed my client base, my clients were finding that their skin
was smoother and healthier. But they also found that over the counter products now
felt too heavy their healthier skin.

“That’s when I decided to develop my own products.”

With a background in chemistry, Liberman already knew that she wanted to
develop products that would minimize the use of chemicals. She wanted to use the
healing properties of herbs and naturally occurring minerals.

“It is very important to have 100 percent natural ingredients,” Liberman said.
“My products are based on aloe vera, which is very gentle. The clay we use at TTE
has no sulphur. Sulphur is caustic, and can burn the skin. I also use comfrey root
and leaves, which have healing properties.”

So gentle are the products Liberman has developed, that everyone from babies to
seniors can safely use them. They are safe for those undergoing treatment with
Retin-A, Accutane, Renova, chemotherapy or radiation. Diabetics can use the
products.

“We can treat specialty needs also,” she said. “This isn’t just for faces. We are
finding medical uses for the clay, including treatment for rosacea, psoriasis, eczema
and more.”

When the Native American woman who mentored Liberman retired, there was a
possibility that Liberman’s source for the unique sulphur-free clay might suddenly
“dry up.” Not one to be defeated, Liberman traveled to the Indian reservation and
met with the tribe to negotiate a deal.

“I showed the tribal elders my products and my brochures,” she said. “When they
saw that [ acknowledge their culture in everything we do, they were sold.”

TTE’s clay soap is made to Liberman’s specifications by tribal members on the
reservation. The tribe has benefited tremendously, and so have Liberman’s clients,
who have continued access to this natural product.

Word of the Native American skin treatment at TTE has spread so much, that
the demand for Liberman’s services has outgrown the capacity for a single individ-
ual. Never one to shrink from such a challenge, Liberman has trained a very capa-
ble staff at TTE and is now focusing the majority of her time on training other
women who are aestheticians to start up their own businesses.

“I’m not only in business, I'm here to help other women to be in business,” she
said. “I tell them: I want you to be successful, like me. I will give you 100 percent
support.”

That philosophy follows through to Liberman’s work in the community. She is
very involved with Mercy Folsom’s Landing for Life campaign, the Folsom History
Museum and the Rotary Club of Historic Folsom. In May, Liberman will be offering
a special spa treatment, makeup session and breakfast for a dozen women who will
be referred from the Twin Lakes Food Bank.

Liberman’s positive attitude is infectious.

“My advice is: Yes, you can do it,” she said. “Don’t hesitate. Don’t be afraid.
Don’t say you can’t afford it. Yes, we can find a way. A negative attitude will kill
you in business. You have to trust people.

“Because, the only thing that is not fixable is when you are lying in your own
coffin.”

TTE is located at 8016 Folsom-Auburn Road. Hours are Monday through
Saturday from 9 a.m. to 5 p.m. For more information, call 988-4961 or go to
www.tigerseyeskincare.com.

“Whatever women must do, they must do
twice as well as men to be thought half as
good. Luckily, this is not difficult.”
—Charlotte Whitton

Approaching Real Estate from
the Client’s Point of View.

Independent broker/owner personally involved in every purchase
and sale transaction. Specializing in El Dorado
Hills and Folsom Lake area, Katalin brings
clients the benefit of customized marketing,
industry-best technology and exclusive
buyer and seller representation.

HORVATH
FROPERTILS

khorvath.com

Working by appointment, Katalin can
be reached at 916.716.1482.

- f_-' - o o Member of
. wiaden 4""{-"-' Tl Folsom and El Dorado Hills Chambers of Commerce and @
Ageani ‘On The Psilties El Dorado Hills Rotary Club.
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Vs DUSTY CREEK LUMBER N\
THE LUMBER BUSINESS IS THE FAMILY BUSINESS

Dusty Creek Lumber has been located in the heart of El Dorado Hills for 22 years. Dusty Creek
was one of the first businesses established in El Dorado Hills. It is owned and operated by the
Holmes family - Phyllis Holmes Miller, her husband Mel Miller and daughter Carla Valencia.
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Dusty Creek Lumber specializes in high quality
premium redwood lumber, which is shipped .
directly from their Fort Bragg lumberyard. Dusty
Creek is a full service lumberyard, building
materials and hardware store, offering conven-
ience and personalized service.

Dusty Creek has grown along with the El
Dorado Hills community, carrying different
building materials and hardware as the times
have changed. It is a lesson learned through five
generations of the Holmes lumber dynasty.

Phyllis, Mel, Carla and all of their extended fam- |
ily of employees invite you to stop by and visit.
See for yourself, their commitment to quality
service and superior products.

4 Convenience 4 Decking
# Local, Experienced Sales Personnel £ Fencing
# Great Location 4 Patio Covers
4 Competitive Prices 4 Gazebos

 Special Orders & Retaining Walls
Also now on site: Granite Gardens - Pottery, Iron, Fountains, Unique Trees and much more.

From Highway 50 West, take the Latrobe Road exit. Turn left on White Rock Road.
From Highway 50 East, take the Latrobe/El Dorado Hills Blvd. Exit. Go south, to White Rock Road, turn left.

Next to Town Center — Located at 1091 White Rock Road, El Dorado Hills
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one: (916) 933-1355  Fax: (916) 933- 3847  E-Mail: dclumber@aol.c
(530) 677-2288




